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SAMPLE PERSUASIVE SPEECH OUTLINE
(Monroe’s Motivated Sequence)


Title: ____________________
Name:

________________
General Purpose:
To persuade
Specific Purpose: __________________________________________________ 



__________________________________________________.
Time: 


_______________.
I.  
INTRODUCTION

(Attention)
A.
Attention Material/Credibility Material: 
1.
 
2.

B.  
Tie to the audience: 

C.  
Thesis and Preview: 
1.
Thesis Statement – 
2.
 
[Transition into body of speech]: _________________________________________
______________________________________________________________________
II. 
BODY 
(Need) 
A.  
Main Point #1 – _____________________________________________
________________________________________________________________
1.  
Statement of Need for Action:. 
a. 
Description of Problem: 
b. 
Signs, Symptoms, Effects of Problem: 
c. 
Example, Narrative or Testimony: 
2.  
Importance of Problem:. 
a. 
Extent of Problem: 
b. 
Facts/Statistics:
c. 
Who is Affected: 
Example/Narrative and/or Facts/Statistics: 

[Transition: I’m sure that you can see the need for people like you to donate your organs.  The majority of this class has already said they would like to donate their organs when they die. But you might be asking, well, how can I make sure my organs are donated after I die? Let me tell you.]

(Satisfaction)
B.  
Main Point #2 – Present Solution that Satisfies Need: This is how you go about making sure your organs are donated.
1. 
Description of Solution: Talk with your family about your decision. 
a.
How Solution Satisfies Need: They will be involved in the donation arrangements when you die. 
b.
How Solution can be Implemented: If they do not know your wishes of becoming a donor, your wishes may never be carried out.
2. 
Plan of Action: Mark your driver’s license so that your license indicates your intent to donate. Each state varies.                      
a.
Step 1 of Plan: Fill out, sign and carry a uniform donor card with you. 
b.   
Step 2 of Plan: This donor card says what organs you wish to have donated and also has places for your family members to sign as witnesses after you have discussed your decision with them (Gundersen Lutheran Hospital [LaCrosse, WI] undated brochure).
[Transition: You can see that it isn’t difficult to be an organ donor. Now let’s look at what may happen if you choose to donate your organs and what may happen if you choose not to.]

(Visualization)
C. 
Main Point #3 – Visualize Results: Organ donation benefits both the donor’s family and the recipients. 
1. 
Describe Expected Results of Action: If you do donate your organs, your family and the people who receive your organs might benefit in a similar way like this family. A seventeen year old died of head injuries in a car accident. His mom decided to donate his organs. His heart went to a prison chaplain, his kidneys went to a mother of 5 children and a Vietnam vet. The Vietnam vet is "energetic" and finally is getting his college degree. The teenager gave life to others and his family feels a sense of satisfaction and comfort that other lives have been touched by his (University of Wisconsin Hospital and Clinics 1991 brochure). 
2. 
Describe Consequences of Inaction: The problem arises when you are thinking about becoming a donor but never do anything about it. Then, no one knows your wishes and your organs will not be donated. The consequences of this are more people waiting for organs and there will still be an incredible shortage of available organs.
III.  
CONCLUSION:

[Transition: As you can easily see...]

(Action)
A.  
Brakelight: As you can easily see, donating your organs can be one of the most important decisions you ever make and also the greatest gift you could ever give.
B.  
Summary: I’ve told you about the need for organ donors in our area, how you can become an organ donor after you die, and finally, how your family and organ recipients benefit from your donation. You become a donor by talking to your family and making sure they know you want to be a donor, fill out and sign a donor card, and indicate your wishes on your driver’s license.
C.  
Tie Back to the Audience: What if the person waiting on the list needing an organ transplant was someone you loved? Imagine if you had a brother or sister who had unexpectedly died and you were able to meet the person who received their heart, for example. Think of the satisfaction and possible comfort knowing that your brother or sister provided life for somebody else.
D.  
Concluding Remarks: I’m going to leave you with a short message from Michael Jordan who is a sponsor for the Iowa LifeGift Coalition on Organ and Tissue Donor Awareness and appears in their 1996 brochure: 
CALL TO ACTION: "Please make the decision to become an organ and tissue donor. Remember: Share your life. Share your decision."
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